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Forest Management Planning No. 9

Timberrrr!
Yvonne Carree Barkley

Haveyou been out in thewoods|atel y? The sounds of
chainsawsand heavy equipment arefilling theair. With
all of therestrictionson federa timberlandsthese past
few years, timber buyersarelooking to non-industrial
privateforestlandsfor their logs. So, you want to sell
some of your timber too? How do you go about
finding someoneto buy it?How do you handlehigh-
pressuretimber buyersthat comeknocking on your
door?What do you dofirst?

Do your homework. Decidewhat it isyou want from
your land, and then devel op aforest management plan.
Ask your neighborswho helped them develop aforest
management plan or harvest their timber. Contact
forest consultantsand logging contractorsand ask for
references. If they will not giveyou 3to 5 references,
call someoneelse. Goandlook at thelast threejobs
of severa of your contacts. You would gather thistype
of information before hiring aplumber or eectrician,
why not your logger or forest consultant? Keep up
with current timber prices. Call your local 1daho
Department of Lands Forest PracticesAdvisor. Heor
shecan provide you with contactsand acopy of the
|daho Forest PracticesAct.

Follow a plan. Keep your timberland objectivesin
mind. Useyour forest management planto guideyour
management decisions. If you do not haveaforest
management plan write one or have onewritten.
Contact your local IDL Forest Practice Advisor, or a
privateforest consultant for help. A clear, well
thought-out management strategy, with maps, will
alow youto communicate moreeffectively with
anyoneworking onyouland.

Procureawritten contract. Beforesigning the
contract consider havingit reviewed by an attorney
skilledinthistypeof contract. Go over thelegal

document thoroughly with your contractors, and make
surethey know your expectations. Secureabondto
insurethat the contract isfollowed exactly asis
written.

Beinvolved. Inspect the harvest sitefrequently. Keep
recordsof al management activities. Tak tothehead
of the contracting crew to make surethey know what
you want and that they are abiding by your contract.

Timber harvestingisabig decision, financialy and
ecologicaly. Takethetimeto thoroughly plan and
research al aspectsof the operation. If you have
guestions, do not hesitate to ask otherswho have
moreexperiencethan you. Thefollowing publications
may help you make the decisions necessary to meet
your forestland expectation:

» Management Planning for the Wbodland
Owner. (Ul) —CIS675. $0.25.

» Diameter Limit Cutting: A Questionable
Practice. (Ul) —CIS630. $0.25

* Contracts for Woodland Owners and Christ-
mas Tree Owners. (OSU) — EC 1192. $1.00

Thisinformation first appeared in Woodland NOTES, Vol. 6,
No. 1.
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