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Re-examining Timber Management Assumptions
Chris Schnepf

Marketsfor forest products have changed consider-
ably inthelast 20 yearsand will continueto do so.
Yet, weoften usetraditiona assumptionsbased on
marketsof twenty yearsago, without examining how
well that information appliesnow, orislikely tointhe
future,

Millsarebuying smaller logs. Small logsare much
more merchantablethan in the past. Millsthat produce
paper, wafer board and similar productscommonly
purchaselogsdownto 2 %2inchtops. Inland pulp and
paper mills, once dependent on sawmill wastefor
chips, are now purchasing more round wood, so pulp
marketsarerising quickly. Therefore, depending on
your proximity tothesemills, ask yoursdf “Aml
growing boardsor fiber?’

Becausemillsarebuying smaller materids, it takesless
timeto grow marketabletrees. If fiber productionis
your primary goal, consider shorter rotations(e.g.
growing treesfor 40 yearsbefore harvesting vs. 100
years) and eval uate which speciesgrow fastest on
your sitewithin those short rotations. Intensive prac-
ticessuch asfertilization and thinning becomemore
attractive because you can recoup costs more quickly.
Thehigher valueof smal logsa so makethinning of
smaller treesmore cost effective.

Marketshavealso diversified for species. Mills
arepaying morefor awider variety of conifer species
including thosewnhich historicdly hadlittlevaue (e.g.
grandfir, lodgepolepine). Many of our forestshave
moregrand fir than they should, whichincreases
insect, disease, and firerisk. However, grand fir may
beworth asecond ook if you have asitewith cedar
or hemlock (wheregrand fir may grow exceptionaly
well). Lodgepol e pine al so deservesrenewed consid-

eration. Lodgepol e outperformsearly growth of many
speciesif spacing iscontrolled.

I ncreased log prices. Many landowners took
advantage of recent high log prices. Increasedincome
fromlog salesmeansmoreincentivefor intermediate
practicestoimproveforest growth, including pre-
commercia thinnings, fertilization, and pruning. More
financia resourcesarea so availablefor other forest
management practices, such astrail development, snag
retention, plantingsfor wildlife, and aesthetically
sengtive (costlier) harvesting methods.

Forest productivity lossismorecostly. Timber
harvesting and other forest practices (or lack of them,
for that matter) can affect forest productivity. Damag-
ingasite'sability to grow treeswill ultimately reduce
intrinsic and economic values. It makesmore sense
than ever to use equipment and harvest practicesthat
reduce compaction, limit theareainroadsand skid
trails, and reducereforestation delaysfromanimal
damage, vegetation competition, or other factors. You
should also monitor forest stocking, then plant treesif
therearetoofew, or thinif therearetoo many, leaving
treesmost likely to grow high quality wood faster.

Forest management mistakesaremorecostly.
Again, with morevaluablelogs, forest management
mistakesbecomemore costly. Higher qudity forestry
servicesareworth paying for. Consulting forestersthat
hel pwithtimber salesare commonly morethan paid
for with higher saleincome. Beforedesignatinga
consultant to serve asyour representative, make sure
they haveno conflictsof interest and haveat least a
B.S. degreeinforestry. Look for membershipin
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professional associations, such asthe A ssociation of
Consulting Foresters (ACF).

Examineother servicesyou employ in managing your
forest property. For example, it may beworth paying
morefor alogger who uses|ow-compaction equip-
ment or demonstrates professionalism by participating
in education programs, such asL EAP (Logger Educa-
tionto Advance Professionaism).

Forest management isalong-term endeavor. Will
current market trends continue? New standards
(smdler materids, wider variety of species) arelikely
hereto stay. Regardlessof current timber prices,
remember that many market forcesarecyclical. One
advantage of growing treesrather than more perish-

ablecommodities, such asbarley or whedt, isthat you
canwait to cut until amorefavorable market cycle.
Your treeswill continueto appreciateinvalue, unless
thereareimpending insect or disease problems.

It makessenseto periodically re-examineyour
management assumptions based on market trends,
changesin goals, and other developments. Don't
forget to make sureany changesyou makeare
reflected inyour forest management planning and
activities.

Thisinformation first appeared in Woodland NOTES, Val. 7,
No. 1.
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